g my plans at all 24 04% communities during the pandemic, with exceptionally

affec

. | am waiting until the pandemic is fully over 19.55% strong sales for both highnse and low

nexthome.ca | myhomepage.ca Greater Torente Ana

Dec. 5, 2020-Jan. 16, 2021 . | was planning to buy in 2020, but the pandemic his is a rare opportunity for homebuyers Lo jump

‘

- delayed my plans 16 67% > & market with great offer al low
). WH BA PRO CcOol \RE
MOST IMPORTANTY TO YOW?
o Virtual appointments first, then a site visit 49.03% today - prior 1o the 450,000 projected immigrants
. | am willing to visit sales centres by apposntment entenng the country, which will create even more
only 44.19% pressure on supply and pricing

. | am comfortable buying completely virtually 6.77% Debbie Cosic

Greater Toronto's COMPLETE CONDO GUIDE CEO & Founder

10, M v ) CHANGIN T In2ition Realty

O QOK RN _ M
. Not affecting my wish-list of inclusions at all 57 88% We recogrize that it's not business as usud
- | want smart work-from-home spaces and the latest Purchas

market than ever

. ng for a larger : with more " € put an emphasis on fir
space 17.04% connect with our buyers and the realto:
s and putting greater foc
1L IF COVID IS AFFECTING Y R PLANS, WILL YO schable and relatable
. Buy a smaller lowrise . townhome or sem tive clients, we remind them that
vs single-detached)? while it's challenging nght now, we will overcome this
. Buy a cor mid wise) instead of a lowrise Toronto is one of the greatest cities in North America
home? 28.22% s believe in the future of the ¢
. narket. We expect pr e

enter 2021 with a frest perspec
confidence in the real estate market
Jason Lam
Vice-President, Sales and Marketing

CentreCourt

carty tn year rtel Group wa
ch Tower 1 of Abeia Dist

thousands of people walk through

expected to have
our brand-new préesentation centre located at Jane

and Rutherford in Vaughan. With the ung

), it felt like everything char

overnight. We knew we would have 1o pivot in a big

way if we wanted to launch the project

14, WHERE DO YOU PLAN TO SECURE A MORTGAGE? We have been using a residential real estate sales
. Bank 40.98% SaleFish, for our highrise projects since
¢ Notsure 36.72% Saw an opportunity 1o move

aunch in a different way. We

. Mortgage broker 22.30%

vironment v

15 ARE YOU EXPECTING FROM NEW HOME AND
CONDO BUILDERS IN THESE UNPRECEDENTED TIMES

. Offer pricing discounts and other incentives 58 22%
. Offer free upgrades and other incentives

New Capital North Communities «  Offer pricing discounts 15 13%
condo in Vaughan launching soon «  Other296%

16. IF NEW HOME AND CONI

N < NTS

CING DISCOUNTS VE most successful proj
o Il buy resale instead 4557% Peter Cortellucci
. Supply is low, I'll buy what | am happy with 28 52% Vice-President

~ D6

INSIDE « HOMEBUYER INTENTIONS WHERE MORTGAGE RATES *  libuy only from those that do 25.90% Cortel Group
* STILL STRONG: SURVEY ARE HEADED IN 2027

M condoMe magazre 202 ¥




